Family offices (FOs) have become critical institutional players in the "TradeTech" space, often originating from merchant or shipping dynasties that possess a deep understanding of supply chain friction. Unlike traditional VCs, they offer patient capital and strategic access to their own core operating businesses (ports, logistics fleets, etc.).
The following is a list of prominent family offices and proprietary investment vehicles active in Seed or Series A startups modernizing international trade and supply chain efficiency for Low- and Middle-Income Countries (LMICs).
1. Middle East & North Africa (The Merchant Powerhouses)
These offices are at the forefront of the GCC-to-Global South trade corridor.
· CE-Ventures (Crescent Enterprises - Jafar Family, UAE)
· Focus: Supply chain management tech, B2B e-commerce, and fintech.
· LMIC Target: MENA, India, and Southeast Asia.[1]
· Stage: Early to Late (Active at Seed/Series A).
· Portfolio Examples: Shiprocket (Indian logistics aggregator), NirogStreet (Ayurveda supply chain).
· JIMCO (Jameel Investment Management Company - Jameel Family, Saudi Arabia/UAE)
· Focus: Fintech, future mobility, and industrial technologies.[2]
· LMIC Target: MENA and Turkey.[2]
· Stage: Early-stage and breakthrough ventures.[2][3][4][5]
· Portfolio Examples: Figopara (Turkish supply chain finance), Tabby (Trade-related BNPL), Lean Technologies.
· Ofer Global / Ofer Family Office (Ofer Family, Monaco/Israel)
· Focus: Historically rooted in global shipping. Invests in maritime transport tech, digital banking, and financial systems.[6]
· LMIC Target: Global footprint, including Near East and Asia.[6]
· Stage: Direct early-stage and growth investments.[2][4][6]
· Portfolio Examples: BlueVine (SMB banking), Paxos (Blockchain settlement).[6]
· 
2. Africa & Asia (The Regional Specialists)
These offices focus on local infrastructure and digital leapfrogging in logistics.
· Alter Global (San Francisco/Emerging Markets)
· Focus: Tech-enabled logistics and fintech outside traditional hubs.
· LMIC Target: Southeast Asia, Latin America, and Africa.
· Stage: Seed and Series A.[2]
· Portfolio Examples: Shipper (Indonesian logistics), Kargo (Trucking marketplace), Clara (LatAm trade spend).
· Lateral Frontiers (New York/Africa-focused)
· Focus: Companies building the digital "plumbing" for African commerce.
· LMIC Target: Sub-Saharan Africa.
· Stage: Early-stage (Seed/Series A).
· Portfolio Examples: SeamlessHR, Carry1st (Supply chain/digital distribution).
· Indofin Group (De Bruin Family, Netherlands)
· Focus: Shipping, shipbuilding, and energy services technology.[7]
· LMIC Target: Asia and Europe.[6][8][9]
· Stage: Minority participations in technology-driven trade.
· Portfolio Examples: RadiantFleet (Maritime SaaS).

3. Global Impact & Tech-First Family Offices
These offices prioritize the "Financial Inclusion" and "Efficiency" aspects of trade for SMEs.
· Mouro Capital (Proprietary Arm of Santander Family, UK/Spain)
· Focus: Next-generation financial services and trade infrastructure.
· LMIC Target: Latin America and Europe.
· Stage: Early to Growth.[3]
· Portfolio Examples: Tradeshift (Digital supply chain platform), Klar (Mexican fintech), a55 (Revenue-based trade finance).
· Omidyar Network (Pierre Omidyar, Global)
· Focus: Reducing the global trade finance gap and digital ID/border tech.
· LMIC Target: Africa, India, and Latin America.
· Stage: Seed to Series A.
· Point72 Ventures (Steven A. Cohen Family Office, USA)
· Focus: FinTech and supply chain "rails" (settlement and KYC).
· LMIC Target: Global, with significant interest in cross-border trade tech.
· Stage: Actively leads Seed/Series A rounds.

Strategic "Theses" These Offices are Backing in 2026
If you are pitching these entities, they currently favor these specific sub-sectors:
1. "Nostro-less" Payments: Startups using regional netting or stablecoins to bypass expensive USD correspondent banking.
2. MLETR Compliance: Software enabling the legal "digitization" of Bills of Exchange in LMIC jurisdictions.
3. Embedded Trade Finance: B2B marketplaces that include "built-in" credit and insurance at the point of sale.
4. Freight-Fintech: Platforms that combine digital freight forwarding with real-time factoring for truckers (e.g., Solvento).

Summary Table: Quick Targeting Guide
	Family Office
	Primary Region
	Trade/SC Focus Area

	CE-Ventures
	India / MENA
	Logistics aggregation, B2B marketplaces

	JIMCO
	MENA / Turkey
	Working capital, fintech infrastructure

	Alter Global
	SE Asia / LatAm
	Trucking marketplaces, logistics tech

	Mouro Capital
	LatAm / Europe
	Supply chain finance, SME banking

	Ofer Global
	Global / Maritime
	Maritime tech, institutional settlement

	Lateral Frontiers
	Africa
	Digital distribution, B2B payments
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