
In 2026, family offices (FOs) have emerged as the "patient capital" of choice for Tradetech startups. Often originating from global merchant, shipping, or industrial dynasties, these firms possess deep domain expertise in the very supply chains they are now looking to digitize.
The following is a list of prominent family offices and proprietary investment vehicles currently active in Seed or Series A rounds for startups modernizing international trade and supply chain efficiency, with a specific focus on Low- and Middle-Income Countries (LMICs).
1. The Merchant Dynasties (Middle East & Africa)
These families leverage their existing logistics and banking networks to scale startups along the world's busiest trade corridors (GCC-to-Africa/Asia).
· CE-Ventures (Crescent Enterprises - Jafar Family, UAE)
· Thesis: Focuses heavily on "TradeTech" to bridge the connectivity gap. They look for logistics aggregators and B2B platforms.
· LMIC Target: Middle East, North Africa (MENA), India, and Southeast Asia.
· Stage: Actively leads Seed and Series A rounds.
· JIMCO (Jameel Investment Management Co. - Jameel Family, Saudi Arabia/UAE)
· Thesis: One of the most professionalized family offices globally, focusing on financial inclusion and the digital "plumbing" of trade.
· LMIC Target: MENA, Turkey, and the "Global South."
· Portfolio Focus: Supply chain finance and working capital platforms.
· Lateral Frontiers (Proprietary capital focused on Africa)
· Thesis: Backs the digital infrastructure required to move goods and payments across the fragmented African market.
· LMIC Target: Sub-Saharan Africa.
· Stage: Leading Seed/Series A rounds for B2B payment and distribution platforms.
2. The Supply Chain Hub Specialists (Asia-Pacific)
Focused on the "China Plus One" shift, these offices are backing startups that enable trade flows into Vietnam, Indonesia, and India.
· Horizons Ventures (Li Ka-shing Family, Hong Kong)[1]
· Thesis: Backs disruptive infrastructure. While they do large deals, they also enter early for "frontier" technologies like blockchain for trade and AI-driven procurement.
· LMIC Target: Asia-Pacific and Latin America.
· Strategic Angle: Direct access to one of the world's largest port networks (Hutchison Ports).
· YZi Labs (CZ Family Office, Hong Kong/Singapore/UAE)
· Thesis: Launched in 2025 to manage the wealth of Binance founder Changpeng Zhao; focuses heavily on decentralized finance (DeFi) solutions for real-world assets (RWA), including trade invoices.
· LMIC Target: Global LMIC corridors requiring "Nostro-less" settlement.
· Venturra Capital (Lippo Group - Riady Family, Indonesia)
· Thesis: Specialized in Southeast Asian B2B e-commerce and the logistics technology required for "last-mile" trade in island nations.
· LMIC Target: ASEAN nations.
3. Tech-First & Global Infrastructure FOs (USA & Europe)
These offices focus on the "Fintech" side of trade—enabling SMEs to access global liquidity and credit.
· Mouro Capital (Proprietary Arm for the Botín Family/Santander, UK/Spain)
· Thesis: Perhaps the most specialized investor in "Trade Finance 2.0." They back startups fractionalizing trade debt and modernizing supply chain banking.
· LMIC Target: Latin America (Mexico/Brazil) and Europe-to-LMIC corridors.
· Point72 Ventures (Steve Cohen Family Office, USA)
· Thesis: Has a dedicated team for the "Infrastructure" of trade, focusing on AI for automated trade settlement and digital KYC for LMIC entities.
· Stage: Prolific lead investor at Seed and Series A.[1]
· Breyer Capital (Jim Breyer, USA)[2]
· Thesis: Long-term mission of "Financial Inclusion." They believe tech in markets like Africa should have the same tools as the US.
· LMIC Target: Africa, Southeast Asia, and China.[3]
· Thomvest (Thomson Family Office, Canada/USA)
· Thesis: Focuses on the "pipes" of commerce, including payments, lending infrastructure, and enterprise supply chain SaaS.

2026 Investment Theses: What these FOs are buying
When pitching these entities at the Seed or Series A stage, they are currently prioritizing four specific "pain points" in LMIC trade:
1. "Nostro-less" Payouts: Startups using stablecoins or regional netting systems (like PAPSS in Africa) to settle trade without needing expensive US dollar correspondent banks.
2. Digital Bill of Lading (MLETR) Tools: Software that enables the legal digitization of trade documents, allowing LMIC exporters' digital signatures to be recognized in London or Dubai.
3. Inventory-as-a-Service: Fintechs that provide immediate liquidity by "buying" inventory for small distributors in emerging markets.
4. AI Procurement Platforms: Tools like Sourcerer or GenLogs (recent 2025-funded examples) that automate sourcing and distribution in volatile markets.

Summary Table: Quick Targeting Guide

	Family Office
	Key Region
	Strategic Advantage

	CE-Ventures
	MENA / India
	Port & Logistics integration

	Horizons Ventures
	Asia / Global
	Massive global port & retail network

	Mouro Capital
	LatAm / EU
	Deep banking & factoring expertise

	Lateral Frontiers
	Sub-Saharan Africa
	Specialists in African B2B infrastructure

	Point72 Ventures
	USA / Global
	Experts in AI & high-speed settlement

	YZi Labs
	Asia / UAE
	Leading DeFi/Blockchain settlement



